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Sales Funnels
How many prospects do you have in each stage of the funnel? Where you are lacking is where you need to focus.
	 
	# of Leads
	Potential Problems

	Active/Existing
	
	Delivery of the product / service



	Lost Customers
	
	Delivery



	Qualified
	
	Not enough target customers



	Aware
	
	Not enough sales / marketing activity



	Interested
	
	Not compelling enough message



	Closed
	
	More focus on credibility and relationship building


Note: Fill out the Sales Solver calculator to have this analyzed for you.
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